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Introduction 


The New England Rare Coin Galleries 
Consumer’s Guide is designed to pro- 
vide you with some basic information 
on rare coins and the rare coin 
market. The Guide also includes a 
short section that details some of our 
services and attempts to answer some 
of the most common questions about 
rare coin investments. 


This guide may not be able to answer 
all your questions. For more detailed 
information, feel free to contact any 
one of our Account Executives, or 
stop by our Gallery, at 89 Devonshire 
Street, in Boston. 


A Message from the President 


Buying and selling quality rare coins 
can be a satisfying and rewarding 
experience, both aesthetically and 
financially. But, as with any invest- 
ment opportunity, there is good 
reason for the buyer to be cautious, 
and to make decisions based on thor- 
ough preparation and prior 
knowledge. 


New England Rare Coin Galleries, the 
world’s largest rare coin firm, head- 
quartered in the heart of Boston’s 
financial district, has been serving 
investors and collectors for almost 
two decades. Commitment to quality 
and service has always been a com- 
pany hallmark. 


Providing our clients with the neces- 
sary information and background to 
make sound judgments about the 
purchase of rare coins for investment, 
and supplying our clients with high 
quality inventory backed by New 
England’s unique commitment, are 
part of New England Rare Coin 
Galleries’ way of doing business. 


We have prepared this basic primer 
as a starting point for you to build 
your numismatic knowledge. This 
brochure should be read thoroughly 
and understood before you make any 
coin purchase. We want our clients to 
be informed about the rare coin 
investment alternative, and we want 
our clients to look to us, with confi- 
dence, for numismatic services. 


Sincerely, 
Dana Willis 
President 


Rare Coins: 
The Tangible Advantage 


——— es asiemamenneintiniiinnnmmmmemnmmenmnian 


When does a humble coin become a 
collector’s keystone and an investor’s 
dream? 


Coins classified as ‘‘rare,”’ or scarce, 
are those which have been minted 
prior to 1934, and which survive in 
extremely high quality, uncirculated 
or proof condition. 


One indication of a coin’s rarity is its 
current market availability. A coin’s 
supply is limited by the numbers 
originally minted. With early coins, 
this original supply was often low to 
begin with. For example, the first 
U.S. Silver Dollar, issued in 1794, had 
a mintage of only 1,758 coins com- 
pared to the 127,520,188 Eisenhower 
dollars minted in 1971. 


Within the traditional collector/inves- 
tor market, demand for scarcer, high- 
quality coins has always been high. 
But today, with interest in rare coins 
growing, demand for the limited 
supply of high quality rare coins has 
been rising. 


Availability vs. Demand 


What causes the appreciation of rare 
coins? One major factor is the eco- 
nomic principle of supply and de- 
mand. Any goods traded in an open 
market change in price depending on 
the amount available (supply) and the 
number of willing buyers (demand). If 
demand increases, the price will tend 
to rise until higher prices stimulate 
suppliers to bring more goods to 
market. But supply cannot always be 
increased. The supply of rare coins is 
fixed, just as the number of Guten- 
berg bibles or Rembrandt paintings is 
fixed. Even if it were legal to use old 
dies to strike new coins, the dies have 
been broken or defaced. 


In fact, very few of the coins struck 
in each original mint run are still 
available. Many were melted down by 
governments and speculators to re- 
cover silver and gold. Many more 
coins have been lost or shipped 
abroad in foreign trade. Millions more 
have simply worn out, their designs 
rubbed away by friction and contact 
with other coins. 


A Buyer’s Checklist: 
Rules of the Road 


Before you make any decisions about 
rare coin investments, you should do 
your homework and educate yourself. 


_| Don’t plan on investing for the 
short term. Rare coins are a long 
term investment. In order to obtain 
optimal liquidation prices, we be- 
lieve purchasers should hold rare 
coins for at least five years to maxi- 
mize the opportunity of liquidating 
at the highest phase of the market 
cycle. 


_| Know what makes rare coins valu- 
able. Investment quality rare coins 
are judged by rarity, grade, condi- 
tion, demand, date, mint mark, 
authenticity, and provenance. 


_| Talk with investors and collectors. 
Get advice from acknowledged spe- 
cialists in the field. Don’t be embar- 
rassed to ask questions. 


_| Read extensively about rare coins. 
Check your local library for re- 
source material. Also, there are a 
number of industry publications 
and books available for interested 
researchers including: 


The Coin Dealer Newsletter, also 
known as “The Gray Sheet,” (P.O. 
Box 11099, Torrance, CA 90510), 
which is a compendium of weekly and 
monthly prices of many coins sold 
from dealer-to-dealer. 


A Guide Book of United States Coins 
(Western Publishing Co., Inc., Racine, 
Wisconsin 53404) 


Coin World (911 Vandemark Road, 
Sidney, OH 45365), the largest coin 
weekly 


The World of Coins and Coin Collect- 
ing (Charles Scribner’s Sons, NY, by 
David Ganz) 


-| Know your dealer. Ask for specific 
pricing policies and find out about 
the firm’s grading policies. Is the 
firm’s commitment in writing? 


|| Patronize only the reputable rare 
coin firms. Look for the length of 
time they have been in business. 
Ask for references, check with the 
local Better Business Bureau, and 
inquire about industry affiliations 
including the American Numis- 
matic Association, the only organi- 
zation that censures and expells 
members. 


_| When you are ready to buy, get full 
disclosure of fees and charges to 
purchase. 


_| When you are ready to sell, find out 
about liquidation commitments. Is 
the liquidation process clearly 
spelled out? Are the costs of liqui- 
dation clearly delineated? 


_| Avoid underpriced coins. Quality 
rare coins sell for substantially 
similar prices regardless of who is 
bidding for them. ‘‘Bargain”’ prices 
should be subject to suspicion. 


Be informed of grading. The deter- 
mination of the state of preserva- 
tion of a rare coin, like any collec- 
tible, involves a high degree of 
subjectivity. Find out who grades 
the coins and determine whether 
and to what extent the firm will 
support the grading of the coin it 
sells you. Ask if the firm has any 
quality control procedures to 
ensure that further degrees of 
accuracy are achieved in the grad- 
ing process. For example, New 
England Rare Coin Galleries has 
established a Grading Board of out- 
side numismatists which is sup- 
ported and overseen by an inter- 
national certified public accounting 
firm. 

No matter what firm you deal with, 
even the most honest people some- 
times have honest differences. 
Determine whether or not the firm 
with whom you are dealing has a 
mechanism with which to resolve 
any dispute that might arise over 
your purchase. New England Rare 
Coin Galleries has established a 
unique program aimed at providing 
its clients with a quick, costless 
procedure should a difference arise 
about a purchase. The mechanism 
involves an independent mediation/ 
arbitration program under the 
auspices of New England Rare 
Coin Galleries and the Boston 
Better Business Bureau. 


Some Important Questions 
and Answers About 
Rare Coins: 


Q: Why should I invest in rare coins? 


A: Rare coins are a stable, conserva- 
tive, long term (a minimum of five 
years) investment alternative that 
offer several unique advantages 
over other investment opportu- 
nities. 

1. Rare coins offer a wide liquida- 
tion market. Thousands of collec- 
tors, investors and dealers 
throughout the United States and 
the world compete daily for high 
quality coins, and dealer-to-dealer 
prices for many coins are pub- 
lished weekly in the nationally 
distributed The Coin Dealer 
Newsletter. 


2. Rare coins are affordable. 
Many investment quality rare 
coins can still be purchased for 
under $2,000. 


3. Rare coins offer confidentiality 
in investing. They are yours to do 
with and store as you wish. You 
do, of course, have the responsi- 
bility to declare any profits or 
losses when they are realized. 


4. Rare coins are durable and 
portable. Unlike many other tangi- 
ble investments, rare coins, prop- 
erly protected in their plastic 
holders, require little special care. 
They are also easy to store and 
transport. 


5. Rare coins are, by definition, 
limited in supply, and, historically, 
the demand for them has often 
increased. 


6. Rare coins embody history and 
art, and are aesthetically pleasing. 
Collecting and investing in rare 
coins can be an enduring, lifetime 
avocation which is enjoyable and 
educational. 


Q: How do I begin to invest in rare 
coins? 


A: Define your objectives. Read and 
talk with people who are coin 
collectors or investors. Then find 
a reputable dealer, a firm that has 
a track record and can produce 
the references to prove it. Talk 
with the people who will be serv- 
ing you. Get full disclosure of fees 
and charges to purchase and sell 
rare coins. Once you have com- 
pleted the preliminaries, develop 
a relationship with an account 
executive and start purchasing 
according to your investment 
objectives. 


Q: What kind of track record does 
rare coin investing have? 


A: Salomon Bros., the renowned New 
York based investment firm, has 
ranked rare coins as the number 
one investment over the past 10 
years with a compounded annual 
rate of return of 20.4%.* This 
places rare coins at the top of the 
list for performance over 14 other 
investment categories including 
stocks, stamps, diamonds, 
Treasury Bills, bonds, silver and 
real estate. We urge you to con- 
sult the latest tangible investment 
study prepared by Salomon 
Brothers, Inc. Write for their 
Investment Policy publication, 
One New York Plaza, New York, 
NY 10004. 


*Source: Salomon Brothers, Inc., for period ending 
June 1, 1985. 
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Q: How safe is investing in rare 


coins? 


ee ER a ARERR RE ON Se Ee ee 


A: 


Like any high potential invest- 
ment, rare coins are classified as 
high risk. However, the compari- 
son of risk to reward in coin 
investment is very favorable, and 
although past performance is no 
guarantee of future performance, 
rare coins have, historically, 
shown substantial appreciation 
over time. 


: What is the connection between 


rare coins and bullion coins like 
the Canadian Maple Leaf or 


Krugerrands? 


A: 


Q: 


Gold bullion coins are worth 
approximately their weight in gold 
— no more and no less. Their 
value is fixed daily by interna- 
tional gold prices, and they have 
no appeal to the collector beyond 
their metal value. Rare Coins, 
however, may frequently be worth 
many times their weight in pre- 
cious metal — or they may contain 
no precious metal at all! (Many 
rare and expensive coins are made 
of copper, nickel, and other lower 
cost metals.) The value of a rare 
coin is related to its date, the place 
it was minted, its condition, and 
world demand for coins of the 
same type — not merely the metal 
the coin contains. 


How long should I hold on to my 
rare coins? 


LS SR SEER Te 


A: 


Buy and hold is the historical in- 
vestment strategy. Always think 
of a rare coin investment as long- 
term. If you acquire rare coins for 
investment or collection, you 
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should be prepared to hold the 
coins for a minimum of five years, 
and approach liquidation in a 
deliberate and reasoned manner. 
While rare coins are liquid at all 
times, they are optimally liquid 
only at specific times. In order to 
obtain optimal liquidation prices, 
you must be prepared to hold for 
the proper period of time, liquidate 
at the proper time, and liquidate 
through the best avenue for the 
particular coin. 


What do I do with my coins after I 
receive them? 


A: 


Q: 


Rare coins offer significant advan- 
tages over other tangibles. As 
physical entities, rare coins are 
small, highly portable and easily 
and inexpensively stored. Unlike 
tapestries and paintings and other 
limited edition works of art, rare 
coins are durable and require little 
care. Storage and maintenance of 
your coins do not present a prob- 
lem, but a few rules should be 
kept in mind. Do not handle coins! 
Finger prints can permanently 
mar the surfaces. Do not attempt 
to clean or polish your coins in 
any way. Store the coins in the 
sealed plastic holders in which 
they arrive. The safest place for 
your coins is a bank safe deposit 
box, although some collectors use 
a home safe. The low cost of bank 
storage is a legitimate investment 
expense, and may be deducted on 
an annual basis from your taxable 
income. 


When I want to liquidate rare 
coins, what are my options? 


A: 


There are three basic liquidation 
options which are available to 
today’s rare coin investor: direct 
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sale to a professional coin dealer, 
sale through a public rare coin 
auction, or private sale. 


1. Direct sale involves contacting 
a professional rare coin dealer, 
obtaining a quote regarding how 
much the dealer will pay for your 
coins, and then sending the coins 
(usually via registered mail) to the 
dealer for payment. 


2. Liquidating through public 
rare coin auction involves consign- 
ing your rare coins to a profes- 
sional rare coin auction firm. In 
return for a percentage of your 
sale proceeds, the auction firm 
will sell the coins for you at one of 
the many prestigious rare coin 
auctions held annually throughout 
the United States. 


3. Liquidating through private 
sale involves selling your coin toa 
private buyer. There are thou- 
sands of collectors in the market- 
place who may be interested in 
purchasing your coin. 


Q: Are there any commissions or 
extra costs to buying rare coins? 


A: For those popular and frequently 
traded coins, dealers generally 
charge a standard percentage over 
the dealer-to-dealer prices listed in 
The Coin Dealer Newsletter. New 
England Rare Coin Galleries’ 
standard price is 10% over ASK 
for those coins listed in The Coin 
Dealer Newsletter. However, 
many coins available from New 
England are great rarities which 
are not found in the Coin Dealer 
Newsletter due to their infrequent 
appearance in the market. Never- 
theless, New England does not 
assign additional fees for trading 
or buying these items. 
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DISCLOSURE: 
WHAT YOU NEED TO KNOW 


Holding Period 


Individuals who purchase rare coins 
for potential appreciation must be 
prepared to hold rare coins for a mini- 
mum period of five (5) years prior to 
liquidation. This is a suggested hold- 
ing period and is subject to changing 
market conditions; New England 
makes no express or implied warran- 
ties or promises that holding coins for 
this period will result in an increase 
in the price of these coins. 


Purchasers who will require the use 
of funds which have been committed 
to the purchase of rare coins prior to 
the end of this five (5) year period 
should strongly reconsider any deci- 
sion to purchase rare coins for poten- 
tial appreciation. 


Risk and Liquidity 


EPR EE EL LED LED! ALLEL LOL ALI LL LI! LIAL EEE 


The purchase of rare coins for poten- 
tial appreciation may involve a sub- 
stantial degree of risk. If a rare coin 
acquisition significantly diminishes 
your financial liquidity, then you 
should reconsider a decision to make 
any acquisition. 


Liquidation/Historical 
Performance 


Rare coins are liquid at all times but 
are optimally liquid only at specific 
times. Historically, in order to obtain 
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optimal liquidation prices, purchasers 
have held rare coins for at least five 
(5) years, liquidated during the high- 
est phase of the market for each of 
the particular rare coins purchased, 
and utilized the best liquidation 
means available for the particular 
coins being liquidated. Any departure 
from this pattern may cause adverse 
liquidation results and New England 
makes no express or implied warran- 
ties or promises that following these 
historical patterns will produce 
optimal liquidation results. 


Acquisition Cost 


Rare coins purchased by you are pur- 
chased at a retail price. Retail prices 
are a percentage over dealer-to-dealer 
wholesale prices, which may vary 
from coin to coin, and time to time. 


Liquidation Methods 


Rare coins may be liquidated through 
private sale, through dealers, or at 
public auction. The choice of liquida- 
tion method will depend upon each 
particular coin and the market for 
that coin at the time of liquidation. 


Private sale: one must locate an indi- 
vidual who is interested in acquiring 
the coin wished to be sold. 


Sale to a dealer: one must locate a 
dealer who has a need for the coin 
being liquidated. Remember, all deal- 
ers must purchase coins with a view 
towards reselling them at a profit, 
therefore sale to a dealer, while 
appropriate for particular coins, may 
not always be an optimal liquidation 
method. 
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Numismatic auction: Numismatic 
auctions take place in various loca- 
tions throughout each year. Dealers 
and private individuals customarily 
attend. At auction the seller custom- 
arily pays a selling fee of 10% of the 
hammer price (the price at which the 
coin is sold) to the auction house. 
Numismatic auctions are unreserved 
auctions. This means that coins will 
sell to the highest bidder at the auc- 
tion. If the seller does not want to 
auction a coin below a certain price, 
the seller may enter a protective bid 
for the coins to be protected. If the 
seller’s protective bid is the highest 
bid for the coin, the seller will be 
required to pay the auction house up 
to 20% of the amount of the protec- 
tive bid. 


Due to the preparation required to 
conduct a numismatic auction, often 
coins must be consigned to the auc- 
tion house several months prior to the 
actual auction date. The proceeds of 
an auction should not be expected 
until at least two (2) months after the 
date of the auction. 


Market Variability 


The future value of rare coins is sub- 
ject to many variables, including but 
not limited to market fluctuations, 
economic conditions and the supply 
and demand for rare coins, specific 
and general, all of which are not 
within the control of New England. 
New England makes no express or 
implied warranties or promises with 
respect to the appreciation in value of 
any rare coins. All purchasers must 
decide to purchase rare coins, and, 
specifically, the rare coins described 
in their New England Rare Coin 
Galleries invoice, based upon the pur- 
chaser’s independent judgment. 
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The Significance of Grading 


Purchasers must understand that 
“orading”’, as with descriptions of 
other collectibles, is a subjective 
description that represents the opin- 
ion of the grader as to the state of 
preservation of a particular coin and 
that opinions as to grading can and 
do vary among experts. “Proof”’ is 
used to describe a method of manu- 
facture and is not a grade condition. 
All such items, including adjectival 
and numerical descriptions of coins 
and other numismatic items, are the 
opinion of the grader and are not an 
attribution. 


The grading of rare coins has a sig- 
nificant effect upon the price of rare 
coins. You should take all steps 
necessary to satisfy yourself that 
your coins have been appropriately 
graded. 


Why you should read 
these statements 


Failure to consider these statements 
may result in the loss of a portion of 
monies used to purchase rare coins. 
No express or implied warranty or 
promise is made by New England 
that considering and/or acting upon 
these statements will enable any pur- 
chaser to realize any specific amount 
upon the liquidation of rare coins pur- 
chased from this rare coin firm. 


We strongly urge any potential pur- 
chaser who does not completely com- 
prehend these statements prior to 
making a purchase not to purchase 
rare coins for potential appreciation. 
Any purchaser not understanding 
these statements should mail a speci- 
fic written request for clarification to 
New England Rare Coin Galleries 
prior to making any purchase. 
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Rare Coin Trading Pitfalls 


Although most dealers and traders in 
rare coins are reputable and willing to 
stand behind their product, the rare 
coin market, as any other industry, 
has its share of those who misrepre- 
sent their offerings. It is essential for 
the buyer to be aware and beware. 
Your best defense is good informa- 
tion. The following are a few prom- 
ises, statements and claims which 
should alert you and increase your 
caution: 


Dealer’s Claim: If you buy this coin 
today, we’ll guarantee a given percent 
return when you go to sell it. 


What it really means: The Securities 
and Exchange Commission (S.E.C.) is 
very clear about this; firms that deal 
in hard assets are in violation of 
securities laws if they promise a 
return on those investments. Always 
remember that past performance is 
never a guarantee of future perform- 
ance. If the dealer you’re talking with 
doesn’t talk about risk, look for 
someone else. 


Dealer’s Claim: Don’t worry, we'll 
hold the coin for you in a special 
storage program. 


What it really means: Beware. Wait 
until you want to take possession of 
the coins. Always take immediate 
possession of your coins after you pay 
for them. 
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Dealer’s Claim: I can provide better 
service than XYZ Dealer because I 
buy at below wholesale and sell to my 
clients at wholesale. 


What it really means: Misleading. 
Selling wholesale is what a dealer 
pays for a coin. He sells for retail and 
makes a profit after his overhead. 
Unless he is in business to lose 
money, there is no way he’s going to 
sell to you at true wholesale. 
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GLOSSARY: Some selected 
terms you should know 


Here are some basic numismatic 
terms with which you should be 
acquainted: 


Auction: Method of selling by which 
items are presented for sale to the 
highest bidder. 


Bullion coin: A precious metal coin 
traded at the current bullion price, 
which has no numismatic value. 


Commemorative: A piece issued to 
mark, honor or observe an anniver- 
sary, other event, place or person, or 
to preserve its memory. 


Counterfeit or altered coin: One which 
has not been struck by the repre- 
sented issuing coin authority or mint 
at the time represented. 


Die: A hardened metal punch, the 
face of which carries an itaglio or 
incuse mirror-image to be impressed 
on one side of a planchet. 


Field: The flat part of a surface of a 
coin surrounding and between the 
head, legend or other designs. 


Lettered Edge: An incused or raised 
inscription on the edge of a coin 
instead of reeding. 


Mint luster: The sheen or bloom on 
the surface of an Uncirculated numis- 
matic object resulting from the cen- 
trifugal flow of metal caused by strik- 
ing with dies. 

Mint mark: A letter or other symbol 
indicating the Mint of origin. 

Mint set: Common term for an Uncir- 
culated Mint set, an official set con- 
taining one of each coin struck during 
a given year. 


Numismatics: The science, study or 
collecting of coins, tokens, medals, 
paper money and similar objects. 


18 


Numismatist: A person knowledge- 
able in numismatics, with greater 
knowledge than a collector. 


Obverse: The side of a numismatic 
item which bears the principal design 
or device, often as prescribed by the 
issuing authority. 


Planchet: The disc of metal or other 
material on which the dies of the coin 
are impressed. Also called blank, disc, 
flan. 


Proof: A coin struck on specially pre- 

pared planchets on special presses to 

receive the highest quality strike pos- 
sible, especially for collectors. 


Rare: A term denoting a high degree 
of scarcity. 


Relief: Raised. In coinage a relief 
design is raised above the surface of 
the field. Sometimes called bas-relief. 
Opposite of incuse and intaglio. 


Reverse: The side opposite to that on 
which the head or principal figure is 
impressed. The side opposite the 
obverse. 


Scarce: Not common but not as 
uncommon as rare. 


Type set: A collection composed of 
one of each coin of a given series or 
period. 

Year set: A set of coins for any given 
year, generally containing one speci- 
men of each coin from each Mint 
issued for circulation, and packaged 
privately, not by the government. 


LS TS LE ST TSS 


For further information about numis- 
matic terms, New England Rare Coin 
Galleries would be pleased to send 
you a copy of the American Numis- 
matic Association’s “Introduction to 
Numismatics.” Please make your 
request in writing. 
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